
DAILY LESSON PLAN (MONDAY – THURSDAY) 
​
Session: 2025–2026​
College: Rajiv Gandhi Science and Commerce College​
Department: Commerce​
Faculty Name: Kanika​
Subject: Business Laws​
Subject Code: B23-COM-102​
Semester: I​
Course Type: CC-B1​
Duration: 1 September – 31 December​
Days: Monday to Thursday​
 

UNIT I – The Indian Contract Act, 1872 (1 Sept – 26 Sept) 
Date Topic Learning 

Outcomes 
Teaching 
Method 

Assessment Activities 

1–4 Sept Meaning, 
Nature & 
Classificatio
n of 
Contracts 

Understand 
types and 
essentials of 
contracts 

Lecture, PPT Oral 
questioning 

Real-life 
examples of 
contracts 

8–11 Sept Essentials of 
a Valid 
Contract 

Identify 
legal 
elements of 
valid 
contract 

Interactive 
lecture 

Quiz Chart on 
essentials of 
valid 
contract 

15–18 Sept Proposal 
and 
Acceptance 

Explain offer 
and 
acceptance 
process 

Lecture with 
examples 

Short 
written test 

Drafting a 
simple 
contract 

22–25 Sept Capacity of 
Parties, Free 
Consent 

Recognize 
who can 
enter a 
contract and 
meaning of 
consent 

Group 
discussion 

MCQ test Role play: 
“Consent 
under 
influence” 



26 Sept Lawful 
Consideratio
n, Object & 
Void 
Agreements 

Distinguish 
valid and 
void 
contracts 

Lecture + 
examples 

Worksheet Case study 
on void 
agreements 

UNIT II – Sale of Goods Act, 1930 (29 Sept – 20 Oct) 
Date Topic Learning 

Outcomes 
Teaching 
Method 

Assessment Activities 

29 Sept–2 
Oct 

Formation 
of Contract 
of Sale 

Understand 
essentials of 
sale contract 

Lecture Oral quiz Daily-life 
examples 

6–9 Oct Classificatio
n of Goods & 
Price 

Classify 
goods and 
determine 
price 

Lecture + 
PPT 

Quiz Worksheet 

13–16 Oct Conditions 
& 
Warranties 

Differentiate 
between 
conditions 
and 
warranties 

Lecture + 
discussion 

Class test Chart 
making 

20–23 Oct Ownership 
Transfer & 
Performanc
e 

Understand 
rules of 
transfer and 
delivery 

Lecture + 
examples 

Written quiz Group 
discussion 

27 Oct Remedies, 
Auction & 
Online Sale 

Identify 
remedies for 
breach 

PPT + 
examples 

Assignment Mock online 
auction 
activity 

UNIT III – Indian Partnership Act, 1932 & LLP Act, 2008 (30 Oct – 27 Nov) 
Date Topic Learning 

Outcomes 
Teaching 
Method 

Assessment Activities 

30 Oct–6 
Nov 

Nature of 
Firm, Duties 
& Rights of 
Partners 

Understand 
rights and 
duties of 
partners 

Lecture + 
case 
discussion 

Oral 
questioning 

Group role 
play 



10–13 Nov Liabilities of 
Partners 

Learn 
different 
types of 
liabilities 

Lecture Quiz Worksheet 

17–20 Nov LLP Concept 
& 
Characterist
ics 

Identify 
features and 
advantages 
of LLP 

PPT Class test Comparison 
chart (Firm 
vs LLP) 

24–27 Nov Incorporatio
n & LLP 
Agreement 

Understand 
process of 
LLP 
formation 

Case study Assignment Draft LLP 
agreement 

28 Nov Limitations 
of Liabilities 

Analyze 
liability 
limits 

Lecture Short test Scenario-ba
sed 
discussion 

UNIT IV – Negotiable Instruments Act, 1881 & IT Act, 2000 (1 Dec – 24 Dec) 
Date Topic Learning 

Outcomes 
Teaching 
Method 

Assessment Activities 

1–5 Dec Scope & 
Features of 
Negotiable 
Instruments 

Understand 
types and 
features 

Lecture Oral test Study of 
cheque, bill, 
promissory 
note 

8–11 Dec Negotiation 
& Crossing 

Explain 
process of 
negotiation 
and crossing 

Lecture Worksheet Practice 
sheet 

15–18 Dec Dishonour & 
Discharge 

Explain legal 
provisions 
for 
dishonour 

Lecture Class test Role play 

22 Dec IT Act 2000 
– Purpose, 
Benefits 

Understand 
the role of 
IT law 

PPT Quiz Discussion 

23–24 Dec E-Governan
ce, Penalties, 

Identify 
penalties 

Lecture Assignment E-signature 
demo 



Digital 
Signature 

and digital 
safeguards 

Revision & Tutorial Test 
Date Activity Description 

29–30 Dec Revision of all Units through discussion 
and recap activities 

31 Dec Final Internal Tutorial Test covering full 
syllabus 

Evaluation Scheme 
​
Internal Assessment: 30 Marks (Class tests, Assignments, Attendance, Participation)​
End-Term Exam: 70 Marks (Written – 3 Hours)​
Total: 100 Marks​
 

Course Learning Outcomes (CLOs) 
​
1. Understand and apply the provisions of the Indian Contract Act.​
2. Know the obligations of buyer and seller in business agreements.​
3. Apply skills to initiate ventures under Partnership and LLP Acts.​
4. Understand the Negotiable Instruments and IT Act safeguards for digital transactions.​
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